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AnHoTauusi. CoBpeMEHHBIM KOMIaHUAM JJIs oOecriedeHus: Haubosee 3¢ heKTUBHON
paboThl TpedyeTcss KaKk MOXKHO JIy4llle 3HaTh CBOMX MOTpeOuTeNel, UX Mpenmnoyre-
HUSI, CTENeHb 'OTOBHOCTU K IOKYIIKE, CIIOCOOBI COBEpILEHHs NMPHUOOpETeHUH, cTe-
MIeHb JIOSJIBHOCTU U T. 1. [To3ToMy G0JblIyI0 aKTyaabHOCTh UMEIOT HCCIEI0BaHUs,
CBSI3aHHBIE C OLICHMBAHHEM I10KM3HEHHOW LIEHHOCTU KJIMEHTOB. llenblo naHHOM pa-
00THI ObUTO pa3paboTaTh dHPEKTUBHYIO METOIUKY, KOTOpas MO3BOJUT KOMIAHHUIM
OIpEeIeNIATh IEHHOCTh CBOUX KJIMEHTOB, IPUHUMATh 00OCHOBAHHbBIE MAPKETHHIOBbIE
pelIeHrs U ONTUMHU3UPOBATh B3aUMOOTHOIIIEHHS ¢ HUMU. B KauecTBe MeToa uccie-
noBaHus Obul BbIOpaH RFM-aHanu3 M COOTBETCTBYIOIIME €r0 MOAU(HKAIMU, MO-
CKOJIbKY OH TIO3BOJISIET KJIACCU(PHUIIMPOBATH KJIMEHTOB COTJIACHO UCTOPUU UX MOKYyMa-
TEJIbCKOT'0 MOBEJCHHS, @ HE TOJBKO C YYETOM COIMAIBHOIO MOJOXKEHUS, Chephl Aes-
TEIbHOCTH, TCUXOJOTHYECKIX 0COOCHHOCTEH U Jp. BbIjIo BBISABIEHO, YTO Kiaccuye-
ckuii RFM-ananu3 He Bcerga 3(¢deKkTHBEH TOT[a, KOTJa KIMEHTCKHUE OTHOIICHUS
OKa3bIBatOTCs 00Jiee CIIOKHBIMH U JJIUTENbHBIMU. B pesynbTaTte pazpaboTanHas me-
TOAMKA TpEeJIoiaraeT MpUMEHEeHHe MOAM(DHUIIMPOBAHHOTO MOJAXOAa K OLEHKE TO-
KU3HEHHOW IICHHOCTH KineHTOoB — MRFM-ananu3, koTopbiii yauTeiBaeT Takue (ax-
TOPBI KaK 4acToTa MOKYMNOK, CPEAHUI 00beM 3aKaza, UINTEIHHOCTh KIMEHTCKOTO OT-
HOILIEHUS, a TaK)K€ YJIOBIETBOPEHHOCTh KJIMEHTA, JIOSJIBHOCTh M BOBJICYEHHOCTD.
[IpumeHenne MeTOIMKH OBLIO ampoOMpPOBAHO Ha MPUMEpPE aHAIM3a JaHHBIX O MO-
KyIKax B KOMIIaHWH, paboTaromeil Ha ppiHke B2B, 3apKCHpOBaHHBIX C IEPHOAOM B
nBa roja. Pe3ynbraroMm cTanio BbIIEJICHHE OJHOPOJHBIX TPYII MOTpeduTeneil Kom-
MIAHUU — CEIMEHTOB — JUISl K&KJI0OT0 M3 KOTOPBIX ObUIM JaHbl KaYECTBEHHBIE OIMCa-
HUS, OLICHEeHA MOKU3HEHHAs 1IEHHOCTh KJIIMEHTOB, pa3paboTaHbl HauOOJee BHITOIHbIE
crocoObI B3auMoaercTBHs. [IpoBeIeHO Takxke Mcciel0BaHne TUHAMUKY ITOTpeduTe-
Jeil, KOTOpOoe MO3BOJHIO OLIEHUTH d(H(PEKTUBHOCT pabOTHI C TPYNIIAMHU KIHEHTOB,
BBISIBUTH HaunOosiee cTaOuiIbHbIE M HauboJiee U3MEHUYMBbBIE U3 HUX, MPEAJIOKUTH Me-
pBI IO PErYJIUPOBAHUIO B3aMMOJICHCTBHM, B YaCTHOCTH, COBEPUICHCTBOBATH NEPCO-
HaJIM3UPOBAHHBIE CEPBUCHBIE MPETIOKEHHUS.
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Abstract. To operate most effectively, contemporary companies need to understand
their customers as thoroughly as possible, including their preferences, readiness to
purchase, purchasing methods, loyalty, and so on. Therefore, research related to as-
sessing customer lifetime value (CLV) is highly relevant. The main goal of this study
was to develop an effective methodology that would enable companies to determine
the value of their customers, make reasonable marketing decisions, and optimize cus-
tomer relationships. RFM-analysis and its modifications were chosen as the research
method, as it allows for classifying customers based on their purchasing behavior
history, rather than solely on their social status, field of activity, psychological char-
acteristics, and other factors. It was found that classic RFM-analysis is not always ef-
fective when customer relationships are more complex and long-term. As a result,
the developed methodology involves the implementation of a modified approach to
assessing CLV (MRFM-analysis) which takes into account such factors as purchase
frequency, average order size, customer relationship duration, as well as customer
satisfaction, loyalty, and engagement. The methodology was tested using an analysis
of two-year purchase data from a B2B company. This resulted in the identification of
homogeneous groups of the company's customers (segments) for each of which qual-
itative descriptions were provided, their lifetime value was assessed, and the most
beneficial interaction methods were developed. A study for consumer dynamics was
also conducted, which allowed to assess the effectiveness of cooperation with cus-
tomer groups, identifying the most stable and volatile groups, and proposing
measures to regulate interactions, including improving personalized service offer-
ings.

Keywords: customer lifetime value; B2B market; RFM-analysis; MRFM-analysis;
cumulative curve analysis
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Beenenue (Introduction) Axkryanb-
HOCTb HCCIJIEIOBaHUSI 00YCJOBJIEHA POCTOM
KOHKypeHIIUu Ha peiHke B2B ycmyr u ToBa-
poB. B yClOBHAX NOBBIIIEHHON KOHKYPEHIIUU
yAepKaHWE CYUIECTBYIOUIUX KJIMEHTOB CTa-
HOBUTCS HE MEHEE Ba)XKHBIM, UY€M IpHUBIICYE-
Hue HOBBIX. [loaTOMy KOMMmaHuH, (QYHKIIHO-
HUpYIOIIME Ha pbiHKax B2B, crpemsrcsa pas-
paboTaTh W peaau30oBaTh MAapKETHHIOBBIC
CTpaTeTuu, KOTOPHIE TO3BOJISIIOT HE TOJBKO
MIPUBJICKATh HOBBIX KJIMEHTOB M YAECPKHUBATh
CYIIECTBYIOIINX, & TAKKE BO3BPAIATh KIMCH-
TOB, KOTOPBIE paHEe COBEpLIAIM MOKYIKH, HO
M0 KaKOW-TO TPUYMHE MPUOCTAHOBUIN WIIH
BOBCE OTKa3aJIUCh OT COTPYHUYECTBA C KOM-
MMaHUEN.

OaHUM U3 KITIOYEBBIX aCIEKTOB MapKe-
TUHTOBOM CTpaTeTMd KOMITAHUU SIBIISICTCS
OILICHKa MOXKU3HEHHOW IIEHHOCTH KJIMEHTOB.
[ToHnmaHue TOrO, KakOM KJIMEHT MNPHUHOCHUT
HauOOJBIIYI0 BBITOAY KOMIAHUHM Ha MPOTS-
YKEHUHU BCEro MEepHoJia COTPYIHUYECTBA, 103~
BOJIIET KOMIaHUK C(HOKYCHUPOBATHCS HA pas-
BUTUU TPOAYKTHBHBIX B3aWMOOTHOIICHUN U
oonee 3(G(HEKTUBHO YIPABIATH PECypCcaMu
(Teichert, Tsoi, Shchekoldin, Effertz, 2015).
B cBsi3u ¢ 3TUM BO3HHKAaEeT HEOOXOAMMOCTh
pa3pabOTKH aKTyaJIbHOW METOJIUKH OIICHKHU, B
OCHOBE KOTOPOM JIEKUT METOJ MOIUDHUIIUPO-
BaHHoro RFM-ananuza.

Ieans uccnexosanusi (The aim of the
work). Ienbto paboThl siBIsieTcs pa3paboTka
METOJIMKH OIICHKH TOXU3HEHHOW II€HHOCTH
KIIMEHTa U ee ampolaius Ha IpuMepe KoMIa-
HUH, paboTaromiei Ha peiHke B2B. HMccneno-
BaHUE BKJIIOYAJIO CJIEAYIOIINUE ITAIbI:

1. Ananu3 cymecTBYIOIINX METOIOB
OIICHKHU MOXU3HEHHON IIEHHOCTHU KJIUEHTOB U
onpezaesieHue ux npuMeHumMocTy B B2B cer-
MEHTE;

2. Nzyuenne MoaupuInpoBaHHOTO
RFM-ananu3a (nanee — MRFM) kak metona
OLIEHKH MOXHU3HEHHOW [IEHHOCTH KJIUEHTOB B
B2B koMmaHusix 1 poBeIEHUE €Er0 CPaBHU-
TEJIHHOTO aHAJIN3A C CYIIECTBYIOIIMMH METO-
TTUKAMU;

3. Pa3paboTka MEeTOIUKH OIIEHKH TO-
YKU3HEHHOW 1IEHHOCTH KJIMEHTOB HAa OCHOBE

MRFM-ananusa;

4. TlpoBenenue anpodanuu METOTUKA
Ha npuMepe peanbHoi B2B xomnanuu juist
o11eHKH 3()(PEeKTUBHOCTH IPUMEHEHUS
MRFM-ananu3a.

[IpumeHeHre  METOOUKHA  MO3BOJHUT
JydIle y3HATh CBOWUX KJIHCHTOB, OOHOBUTH
CETMEHTAIMIO PHIHKA, MOBBICUTH JOSIIHOCTD
Y IpUOBUIEHOCTD ONepaluii.

Marepuanbl U MeTOAbI HCCJIEI0BA-
nus (Materials and Methods). [Toxuznen-
Hasg IeHHOCTh KiaueHta (customer lifetime
value, CLV) siBiisieTcst KIIFOYEBO# KaTeropueit
B MApKETHMHIE W OIHUCHIBAET COBOKYIHYIO
MPUOBLTb, KOTOPYIO KOMITAHHS MOXET ITOJIy-
YUTh OT KJIUEHTa B TEUEHUE BCEro BPEMEHH
ero B3aumozencTeus ¢ komnanueut. [l. Ilen-
nepc 1 M. Pomxepc yTBepxkaanu, 4To IIO-
KU3HEHHAs! [IEHHOCTh KIIMEHTA OIpPEAeseTCs
Kak oOIIasi JIeHeXHasi CTOUMOCTb, KOTOPYIO
KIIMEHT TPUHOCUT KOMITAHUU B TEYCHHUE BCETO
nepuoja B3aMMOJCHCTBHS, BKIIOYasi MOBTOP-
HbIC TOKYIKH, PEKOMEHIAIMU W JOIOJIHH-
tenbHbIe yeayru (Ilenmepc, Pomxkepc, 2004).

Jlpyrue aBTOpHI ONMUCHIBAIIN TOXKU3HEH-
HYI0 IIEHHOCTh KJIHMEHTa KaK MpPOTHO3UpYe-
MYy CyMMY TPHOBLIH, KOTOPYIO KIUEHT Cre-
HEpUpYyeT AJii KOMIAHHM B TEUEHHUE BCEro
Meprojia COTPYJHUYECTBA HA OCHOBE €ro IO-
KYTOK, CpPEeIHEro u4eka, 4YacTOThl MOKYMOK U
BEPOSITHOCTH MIPOJICHHUS OTHOIICHUH
(Brosekhan, Velayutham, Phil, 2003).

Uro kacaercsi CIoOcoOOB pacueTa Io-
KU3HEHHOW IIEHHOCTH KIJIMEHTa, TO CyIle-
CTBYET OOJIBIIIOE KOJMYECTBO Pa3HBIX MOJIXO-
noB (Kumar, Reinartz, 2016). Camas npocras
dopmymna s pacuera CLTV Bersaut cre-
IyIomuM o0pa3om:

CLTV = ([oxox OT KIIMEHTOB — 3aTpa-
ThI Ha TipuBJIeYeHUe) / Yucno kiaueHToB. (1)

Boipaxxenue (1) nmoaxomut Ui mpen-
NPUATUI C OrpaHUUYEHHBIM YHCIIOM KIMEHTOB,
HO C €ro YBEJIMYEHHMEM MOTYT BO3HHMKAaTh
npo06JaeMbl HEOJHOPOAHOCTH U CIOXXKHOCTHU
OLIEHKH, 4TO OyJeT MPHUBOJIUTH K HEBEPHBIM
pesynbratam (Tatapunos, 2011). Beixon u3
JAHHOW CUTYyallul MOXET OBITh OCYIECTBICH
MyTeM NPUMEHEHHUs] TEXHOJIOTHH KJIACTEPHOIO
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aHaln3a, KOTOPbIM MO3BOJIMUT BBIACIUTH TPYII-
bl KJIMEHTOB C IMOXO0XHM IOKYIATEIbCKUM
noBeneareM (Reinartz, Kumar, 2003). Torma
JUISL KKJOW OTJEJIbHOM IPYIIBl MOKET OBIThH
ucnoib3oBana gpopmyna (1).

Opnako mpsiMoe IPUMEHEHUE KiacTep-
HOTO aHaJM3a MOXKET INPUBOAUTH K IOTEpE
cnenudukn pemaemor 3amauu. [losTomy
UMEET CMBICI IIPEIBAPUTEIIBHO IIPOBECTU
KJIacCU(UKALIMIO KIMEHTOB Ha OCHOBE IOKa-
3aTeneil, XapakTepu3yIIUX UX MOKyIaTelb-
CKOE IMOBEACHME, M TOJBKO IOCJIE 3TOr0 B
paMKax MOJy4eHHOU KiIacCU(pHUKAIMU IpUMe-
HATH METOJAbl KJIACTEPHOIO aHaiu3a, Io-
CKOJIbKY MIMEHHO B 3TOM CJIy4ae BbIACIISEMBbIC
KJIacTepbl MOTYT OBITh KaueCTBEHHO HPOHH-
TEpIpPETUPOBaHbl Ul oOOecleyeHus pere-
BAHTHOT'O OIIMCAHUS MOBEJICHUS KJIMEHTOB.

Ha ocHoBe mnpoBezieHHOro aHaiau3a Obl-
Ja ompenereHa HeoOXOIUMOCTh pa3padoTKU
aKTyaJbHOH METOAMKM, IpeJHa3HauYCHHON
JUIsL pellieHus] TocTaBlieHHOW 3amaud. Oco-
OCHHOCTh JAHHOW METOJUKHU 3aKJIHYaeTcs B
npuMeHeHnn MoaupuuupoBanHoro RFM-
aHalu3a: OH IO3BOJIAET MPOBECTH TIIyOOKUI
aHAJIN3 KOMMEPYECKON NeATENbHOCTH Mpe.-
NPUATUS U BBISIBUTH HauOoJjiee LEHHBIX KIIH-
€HTOB, YTO UMEET BaXHOE 3HAYEHHE I pas-
paboTku  3(G(EKTUBHBIX  MapKETHHTOBBIX
CTpaTeTHil U MOBBIIICHUs 001Iel MPUOBLITHLHO-
CTH KOMIIaHUHU.

[Ipennaraemass MeToauKa BKJIIOYAET
CJICYIOLIHE ITAIBI.

1. Ilepswiii sman 3akitoyaeTcss B IIO-
CTaHOBKE IIeJI1 KOMITAaHUU M B BBIOOpE MOKa-
3aTeneil U KpUTEpUEB, KOTOPHIE HAWIydlIUM
0o0pa3oM OTpa)aroT BaXKHbIE ACHEKTHI Jes-
TENbHOCTH KOMIAHUM WU HCIOJIB3YIOTCS JUIS
OLIEHKH KOMMEpPYECKOH AeATeNbHOCTH Ipell-
MIPUSITHSL.

2. Bmopoti sman BKIOYaeT cOoOp
aHaJu3 MHQPOpMAIMU O MpPOJakax, 4acToTe
MOKYIIOK, CPEJTHEM pa3Mepe 3aKa30B U APYTUX
Ba)XHBIX (DaKTOpax, CBA3aHHBIX C TIOBEACHUEM
KJIMEHTOB KoMmnaHuM. Hakomienue 3tux naH-
HBIX CIIy>)KUT OCHOBOM JUIsl MpPOBENEHUS IO-
CJIEAYIOUIEeTo aHaiau3a U (hopMUpOBaHHs 0a3bl
JaHHBIX, HEOOXOIUMOM I MIPOBEEHUS Clie-

Ayrolmero J3rana — kiaccuyeckoro RFM-
aHaJIn3a.

3. Tpemuii s>man BKIIOYaET MpPOBEe-
Hue RFM-aHanusa 17151 OUEHKH MOKU3HEHHOM
LIEHHOCTHU KJIIMEHTOB U BbIJEJICHUE KJIACTEPOB.
RFM-ananu3 ocHOBBIBaeTCS Ha OILIEHKE IIO-
CJI€IHMX MOKYMNOK KJIMEHTOB, YaCTOThI UX IIO-
KYTIOK, a TaK)X€ CyMMBbI TIOTPAYEHHBIX JICHET.
[Tocne sToro mpou3BoAMTCS KiaccuuKaims
KJIIMEHTOB TI0 TPYIIIaM, XapaKTePU3YIOIIUMCS
CXOKUM MOBEJICHUEM U CTENEHBIO LICHHOCTH.

4. Ha uemeepmom smane TPOBOIUTCS
aHaJIM3 MOJYYEHHBIX Ipymil. 3JeCh paccMmart-
pUBAETCS KOKIBIN KJIACTEP OTACIBHO, YTOOBI
OTpEeACTUTh Cleuu(PUIECKue XapaKTepUCTH-
KM TOBEJCHUS KJIMEHTOB BHYTPU HETO U BhI-
SICHUTb, CYIIECTBYIOT JH BO3MOXXHOCTHU II0
O00BETUHEHUIO TPYII, TPEOYIOIIHNEe JOTOIHHU-
TEJBHOTO aHAJIW3a U PACCMOTPEHUSI.

5. Ha namom smane npoBOAUTCA MO-
mupunrpoBanubii  RFM-ananu3, KoTopbIit
npeacTaBisieT Ooynee TIIyOOKME W TOUYHBIC
JaHHBIE O TOXXU3HEHHOM LIEHHOCTH KJIMEHTOB.
Moudukanuu —BKIIOYAIOT  PacCMOTPEHHE
JIOTIOJTHUTENBHBIX (DAKTOPOB U BBEJCHHE CIie-
[MUATBHBIX METPHK, YIUTHIBAIONINX CHEIU(H-
YeCcKHe OCOOEHHOCTH TMPEANPUSNTUS U €ro
KJIUEHTOB.

6. Illecmoti sman mipeAnoaaraeT paspa-
00TKy peKoMeHIaIuii u (OPMYIHPOBAHUE
CTpaTeruii, HampaBJICHHBIX Ha ONTHUMHU3ALIUIO
paboOThl ¢ KaXIOW IpyHHol KIMEHTOB. DJTO
MO3BOJIUT KOMIIAHUU JIy4Ille TMOHSATH MOTpeO-
HOCTH M TPEANOYTEHHUs KJIMEHTOB U HACTPO-
UTh CBOM MapKETHHIOBBIE YCWJIMS Ha MaKCH-
MHU3AIHUI0 UX TTOKU3HEHHOM [IEHHOCTH.

OCHOBHBIM OTJIMYMEM JTOH METOJUKH
OT YK€ CYIIECTBYIOLIUX SIBJISIETCS MPUBJICYE-
Hue MeTtonoB RFM- 1 MRFM-ananusa. Pac-
CMOTPHUM HEKOTOPBIE UX CXOXECTH U Pa3Jiv-
yusi. RFM-ananu3 kmaccuduiupyer KiueH-
TOB HAa OCHOBE KOMOHWHAIIMU TPeX IOKa3aTe-
neii: Recency (oasmocmw), Frequency (ua-
cmoma) u Monetary (yennocms), Kaxablid u3
KOTOPBIX MOXET MPUHUMATh 3Ha4YeHUs OT 1
(mambonee cnaboe 3HAYCHHUE, XapaKTEPHU3Y-
Ioll[ee MaJIOBAXHOCTh KIMEHTa MO COOTBET-
CTBYIOILIEMY IIOKa3arento) A0 5 (Haubonee
BBICOKO€ 3HAa4Y€HHE, KIMEHTHl «HAUTYUIIIHE)
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(Hughes, 1996). RFM-orenka, cocrosimas us3
TPEX YHUCEN, IMO3BOJISICT MPOPAHKHPOBATH
KJIMEHTOB WJIM Pa3JeNIuTh UX Ha TPYIIIHI C Iie-
JIBIO OTIpeielieHUs] HanboJIee IIEHHBIX U3 HUX.

Ha mnpaktuke npumeHeHHe Kiaccuye-
ckoro RFM-ananu3a 4acTo craskuBaercs ¢
HEOJIHO3HAYHBIMU PE3YJIbTaTaMH, MOCKOIBKY
WCIIOJIb30BaHUE TOJBKO TpeX 0a30BBIX IOKa-
3areneil A UACHTH(PHUKAIUN KIUEHTOB MO-
keT ObITh HemoctaTtounbiM (Jain, Chauhan,
2021). IlosTomy Bce wYalle HCHOIB3YIOTCS
pa3IUdYHbBIC ero BapuaHThl. MoauduiupoBaH-
Helii RFM-ananu3 npencraBisier coboil pac-
IIUPEHHYK BEPCHIO TpaaunuoHHOro RFM-
aHaln3a, KOTopas MO3BOJseT Ooyiee TIyOoKo
AQHAIM3MPOBATh KJIMEHTCKOE TIOBEJICHUE W
MPUHUMATh BO BHUMAaHUE PAJl JTONOJHUTEIb-
HbIX paxropoB (Loit, Hlexonaun, 2023).

Pe3yabTarsl ucciieoBaHus U UX 00-
cy:xknenue (Results and Discussion). Amnpo-
Oauusi MpeUIoKEeHHOM METOJIMKH TPOBOJIHU-
Jach Ha OCHOBE HMH(pOpMammu, MpeaocTaB-
JICHHOM KOMITaHWEH, OCHOBHOU BHJ, JIESATEIb-
HOCTH KOTOpPOH — ONTOBAsl peaju3aiusi «To-
BapOB-PACXOJHUKOBY», UCHOJIb3YIOMIUXCS IS
YIIaKOBKHU TOTOBOM MHILEBON MPOLYKIUH.

B kaudecTBe moOKazareneil, KOTOpbIE
OTIPE/ICIISIOT YPOBEHBb IMOKU3HEHHOW IICHHO-
CTH KJIMEHTa, ObLIM BBIOpaHBI: OOIIEe KOJH-
YeCTBO KIIMEHTOB; BBIpYYKa OT MPOJIAXK;
CpenHsii CTOMMOCTh 3aKa3a; 4acToTa IOKY-
TIOK; BPEMS TMOCIIeTHEH TTOKYIIKH.

s dopmupoBanust 6a3bl JUIsl TPOBE-
nenuss RFM- 1 MRFM-ananu3za Obutn mosty-
YeHbl JaHHBIE MO MpOoJa)kaM KOMIIAaHWUHU 3a
2023-2024 rr. VcxoHbIe TaHHBIE COJEPIKATH
B ceOe CITMCOK BCEX TPAaH3aKIUH 3a MEPUO/I.

[Ipu peanmuzanuu TPOIETYPHl KIIACCH-
yeckoro RFM-ananu3a mpeamnosiaraercs, 4To
JUI KaKI0ro u3 mokaszateneit R (recency),
F (frequency) m M (monetary) KiIHeHTHI
MPEeANPUATHS Pa30MBAIOTCS HA pPaBHBIC I10
KOJMUYECTBY 3JIeMeHTOB Tpymmbl. [Ipu 3Tom
WCTIOJIL3YIOTCS CIICTYIOIINE TTPUHIIHIIEL:

e IOKa3zaTenb R (kax Oaeno Oviia no-
ClleOHsisl NOKYNnKa?). 4eM OJIMKe JaTta Mmocye/I-

HEl MOKYNKU K TEKYIIeMYy [HIO, TeM BBIIIE
COOTBETCTBYIOIIMI Oanmn. KioueHTsl C oleH-
ko "5" mokymamu COBCEM HEOABHO, a C
oueHkoi "1" — oueHb JaBHO;

e iokazatens F (kax uacmo xnuenm no-
Kynaem?). 4eM OOJbIIE TOKYIOK COBEPIIHII
KJIMEHT, TeM Bblie ero 6ami. «llarepky» mo-
Ty4yaroT Hauboliee peryyspHbIe MOKYIATeNH,
a «eIUHUITY» — T€, KOTOPhIE MOKYIAIOT PEXKe
BCEX;

e MOKa3atesnb M (ckoavko Oenee Kiuenm
mpamum Ha NoKynky?).dem Oojbiie oOImas
CyMMa MOKYNOK KJIHEHTa, TEM BbIIIE Oas.
Onenka "5" y cambIX KpyIHBIX [TOKyIaTeleH,
a "l1" — y Tex, KTo JejlaeT MHHUMAJIbHbIC
3aKYTIKH.

TakuMm 00pazom, B pe3ysbTare MmocTpo-
eHus Takod Kiaccudukanuu Qopmupyercs
KOMIUIEKCHBIA TOPTPET KJIMEHTa, 0003Hauae-
MBII Tpex3HauHbIM KojoM oT "111" mo "555".
OueBuaHO, 4TO Hambosee BBIFOJHBIM (H[e-
QJIBHBIM) KIMEHTOM Oy/eT MOoKymnaTellb ¢ KO-
nom 555", torma kak Bapumant 111" Oygmer
aCCOILIMMPOBATHCA C YTEPSIHHBIMU WU Pa3o-
BBIMH TOKymarensmMu. B paborax Jx.
Murnayna (Miglautsch, 2002), Takue kiaueH-
Thl Ha3bIBAIOTCS ''0€3AeMCTBYIOMUMU' ', HO B
TO e BpeMs OTMEYAeTCS, YTO OHH MOTYT
MPEJICTaBIATh MHTEpeC Uil JaJbHEUIIero
W3YYCHHS TIOCIIE TOTO, KaK ¢ KIIMEHTAMH BCEX
0oJiee MEepPCIEKTUBHBIX CETMEHTOB OyJIET OT-
nakeHbl Hambonee >(pPeKTUBHBIC BHIBI B3a-
nMoaercTBuii. boiee TOro, 3>TOT CErMEHT
MOXXHO M HYXXHO IPOaHaJU3UPOBATh B TOM
clly4ae, KOTrJja KOMIIaHUsl pacroyiaraet J0cTa-
TOYHBIMU OOBeMaMu pecypcoB. OmgHaKO ISt
HUX CJIelyeT MPUMEHSTH ClielnaibHble METO-
JUKH, OTJIMYHBIC OT TE€X, YTO HCIIOIB3YOTCS
s octanbHbix  rpymn  (Alves  Gomes,
Meisen, 2023).

ITo pe3ynbraram mpoBenenuss RFM-
aHaym3a ObUTM C(OPMHUPOBAHBI W OIHCAHBI
KJIACTephl KIMEHTOB KOMIIAHUM, TpPHUBEICH-
Heie B Tabmure 1.
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Tabnuya 1
RFM-ananusz kniuenmoe komnanuu 3a 2023-24 za.
Table 1
RFM analysis of the company’s clients for 2023-24
2023 rox 2024 rox
HaunmenoBanue
T KOJ‘II/I‘ICCT]EO Jloms ot 06mer(3 KOJII/IquTlio Hons ot o61uer(3
KOMIIAaHHMM | 4YHCla KOMITAHUN KOMITAaHUH Ypclia KOMIIAHUH
Jlyumime KIueHTHI 8 0,16 6 0,15
CraOuiIbHbIE KIIMEHTEI 12 0,24 10 0,25
HoBuuku 12 0,24 11 0,275
[ToTepstHHBIE KIIMEHTHI 10 0,2 4 0,1
Pa3oBbIe KIIMEHTHI 8 0,16 9 0,225

Ha3Banus kiactepoB ObLIM BBIOpaHBI
UCXOJS M3 TOr0, KaKO€ IMOKYyHaTeJlbCKoe I0-
BEJICHUE JAEMOHCTPUPOBAIM HUX KIMEHTHI U
HACKOJIbKO LIEHHBI OHU OBLIN i KOMITaHUU.
JlanuM KpaTkue ONMCaHUs KJIMEHTOB KaXK10r0o
KJ1acTepa.

Jlywwue xnuenmoul. Y TaKUX KIMEHTOB
HabJt01aeTcsl caMas BbICOKas 4acToTa U CyM-
Ma BCEX IOKYIIOK, IIPY 3TOM OHHU IIOCJIEIHUN
pa3 coBepIIaiu MOKYIKY OTHOCHUTEIBHO He-
naBHO. B kiactep nonanu ¢enepanbHble Mpo-
W3BOJUTENN MUILEBOM MPOIYKIUU, UMEIOIIUE
00JIbIII0€ KOJIMYECTBO PO3HUYHBIX TOUEK. Mx
CpenHss 4acToTa NOKyNnok 1 pa3 B 2-3 gHs, a
obmras cymma ot 740 Teic. pyo.

Cmabunvhsie KaueHmol. ITH KOMIIAHUU
MOKYTaJi TOBApbl OTHOCUTENIBHO HENABHO U
JieNlai 3TO 4YacTo, XOTs M HEe Bcerjga Ha
6onburyto cymmy. K HUM OTHOCATCS peruo-
HaJbHbIE U MECTHBIE NMPOU3BOJUTENM MHILE-
BoM mponykuuu. CpenHss 4acToTa MOKYIOK
COCTaBJISIET OKOJIO 1-2 pa3 B Mecsl, a cyMMa
BCEX TMIOKYNOK Bapbupyercss ot 135 no
740 TBIC. PYO.

Hoeuuxu. IloBeneHHe KIMEHTOB 3TOrO
KJIacTepa BeCchbMa HECTAOMIIbHO, MOCKOJBKY
OHM MpPUILIM OTHOCUTEIBHO HENABHO U IPU
3TOM HE COBEPIIMIN OOJBIIOrO KOJIMYECTBA
noKymnok. CroJ1a OTHOCATCS HE TOJIBKO MPOU3-
BOAMTENH MUIIEBON MPOIYKLUHU, HO U KOMIIa-
HUM U3 ApYyrux chep, Haupumep, CTPOUTEb-
HbIE KOMIIAaHUH, NIPEANIPUATHS, 3aHUMAIOLIHE-
Csl IPOM3BOJACTBOM TKaHEH, YacTHbBIE JIMLA U
ap. IlooToMy HENOHATHO, BO3HHUKHYT JIM C
HUMH JIOJITOCPOYHBbIE OTHOIIEHHsA. Yactora

MOKYTOK — pa3 B HECKOJBKO MECSIIECB, a 00-
mast cymma — ot 60 1o 135 ThIC. pyoO.

Ilomepsnuvie (ympauennvle) Kiuewmoi.
JlaHHBIN CEerMEHT COCTaBISIIOT KOMIIAHUH, KO-
TOpbIE TMPEXJAE HEOJHOKPATHO COBEpIIATH
3aKyIKH, HO B HACTOSIIEE BpeMsl MIPEKPATUITH
aKTUBHOE COTPYAHUYECTBO. B OCHOBHOM 3TO
peruoHaNIbHbIE  TPOW3BOAMUTEIN  IHUIIEBOM
OPOAYKIUH (CpPeIHUN M MENKUH ONT), HE
MMEIOIINE COOCTBEHHBIX PO3HUYHBIX CETEH.
Jliis Hux Oblna XapakTepHa HeperyisipHas mo-
KyTaTeIbCcKasi akTUBHOCTh — HECKOJIBKO pa3 B
roJ — ¢ HeOOJBIINM CPETHUM YEeKOM B JIMara-
30He oT 16 10 60 ThIcSY pyOIIeil.

Pa3zosvie xnuenmwi. KueHTb maHHOTO
KJIacTepa COBEPIIAN TMOKYIKY TOJBKO OIUH
pa3, Ha HEOOJBIIYI0 CYMMY U OY€Hb JaBHO. B
KJIacTepe dYallle BCETO BCTPEUAIOTCS MPSMbIE
KOHKYPEHTBl KOMIAHUH, OHU OOpaliarTcs
pamu pa3oBOM TOKYNKHA TOBapa, KOTOPOTO
y HUX HET B HAJIIMYUHM Ha TEKYIIUHA MOMEHT,
C UENbI0 JalbHEWIIEH MNepenpoiaku CBOUM
kineHTaMm. Cymma BceX MOKYIOK TaKXe He-
OompImas, 10 16 TeIC. pyo.

ITo manabiM TaOnuiel 1 MOXKHO ClieIaTh
CJICTYIOIIIUE BBIBOJIBI.

1. B 2023 roxy Oomnblias 4acTh KJIHEH-
TOB OTHOCUTCA K Kiactepam «CTaOuiabHbIE
kineHTb» U «HoBuukmy. Oanako yxe B 2024
TOJly YMCJIO KJIMEHTOB B KJIacTepax pacrpee-
JIIeTCS MPAKTUYECKH PAaBHOMEPHO, 32 HCKIIIO-
yeHueMm kiacrepa «Jlydmme kinuents. Ca-
MBIM OOJNbIIMM KiacTepoM siBisiercst «Ho-
BHYKH», YTO XapaKTEPHO JJIsi JAHHOTO PHIHKA,
MOCKOJIbKY KJIMEHTHI BCETJa UIYT HOBBIX IO-
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CTaBIIMKOB C OoJiee HM3KOM ILIEHOM I CO-
KpalleHus ce0eCTOMMOCTH CBOMX TOBApOB,
MPOU3BOJUMBIX M3 3aKyMaeMOro ChIPbS WU
o1y pabpuKaToB.

2. B nBa pasa cokparmnace pons «llo-
TEPSHHBIX KJIWEHTOB». COTJacHO XapaKTepu-
CTUKE 3TOT0 KJIacTepa, 3TO KIMEHThI, KOTOPhIE
COTPpYAHUYAIIA C KOMIIAHWEH B MPOIIJIOM, HO
[0 KaKOW-TO MPUYMHE MEePECTaNIH 3TO JeNaTh.
BeposiTHO, KOMITaHUS HE cMOTJIa MPEAI0KUTh
3TUM KJIMEHTaM TO, YTO UM OBLIO HYXHO W,
KakK CJIEJICTBHUE, 3Ta IPYIINa COKPATUIACh.

3. Hons «JIydmux KIMEHTOB» MPaKTH-
YECKH HE M3MEHWJIACh, YTO CBUICTEIHCTBYET
0 XOpPOULIMX M B3aMMOBBITOJHBIX OTHOIICHUSIX
C HUMH.

AHaM3Upys pe3yJIbTaThl KJIaCCHYECKO-
ro RFM-ananusa, MOXHO 3aMETUTh, YTO OHU
00Jaal0T PSAIOM CYIIECTBEHHBIX HEIOCTAT-
KOB. Bo-TmiepBbIX, Ha 3TU PE3yJbTAThl OKa3bl-
BaeT CYIIECTBEHHOE BIIUSHHC HAJIWYUE BBI-
OpOCOB B HCXOJHBIX JIaHHBIX (KOMIAHUH,
MpUOOpETAIOMINX HA OYEHb OOJIBIINE CYMMBI,
COTPYAHHUYAIONINE C KOMIIAHMEH OYEeHb IMpO-
JOJDKATEILHOE BpEeMsI W OCYIIECTBIISIONINX
00JIbI1I0€ KOJMYECTBO MOKYIIOK).

Bo-BTOpBIX, CHIKEHHE TOYHOCTH U
KOPPEKTHOCTH KJIACCU(PUKAIIUU MOXKET OBITh
CJICICTBUEM HAJWYHUs BHYTPEHHEH HEOIHO-
POTHOCTH KJIACTEPOB, KOTOpasi 00YyCIOBIINBA-
eTCsl 0OBCIMHEHHEM B OJIHY U Ty K€ TPYyIITy
KOMITaHUH, KOTOpPbIE CYIIECTBEHHO pa3iinya-
FOTCSI TIO 3HAYCHHSIM paccMaTPUBAEMBbIX TOKa-
3aTesiei.

Hakonern, eme ojHa nmpuyrnHa OMMOOK B
MMOCTPOCHHUH KJTacCH(PHUKAINK CBSI3aHA C BEPO-
SITHOCTBIO CTATHCTHYCCKHM HEOOOCHOBAHHOTO
pacripeieyieHusi  KJIMEHTOB 1O  CETMEH-
taMm. Takoe SBIEHHME MOXET BO3HHUKATh
BCJICJICTBUE MIPUMEHEHUS CTaHIAPTHON MeETo-
JTUKA KBaHTWJILHOTO pa3OWEHUs Ha MATh PaB-
HeIX Tpynn (Hughes, 1996), uro B peanbHO-
CTH BPSIT I OCYIIECTBUMO U TIPHBOJUT K TO-
My, YTO KOMIIAHMUM C HWJECHTUYHBIMH WU
ONMM3KUMHU 3HAUEHUSMU TPU3HAKOB MOTYT
OBITb HCKYCCTBEHHO OTHECEHBI K pa3HbIM
CerMEHTaM B mporiecce (POPMUPOBAHUS PaB-
HOMEpHBIX KBaHTWIEH. BcenencrtBue 3toro,
MapKETUHTOBbIE MEPOTPUSTHS, LIENEBbIe IS

TaKUX CETMEHTOB, OYIyT IEMOHCTPHPOBATh
HEJ0CTaTOYHYI0 () ()EKTHBHOCTH W3-3a HEpe-
neBanTHoro oxsara ayautopuu (L{oit, Ille-
ko, Jlexxuunna, 2017).

OTtH coobpaxeHus TpeOYIOT BHECEHHUs
W3MEHCHUU B TIPOICAYpPY IMPOBEICHUS KIlac-
cudyeckoro RFM-ananuza u, Takum oOpazom,
ucnionb3zoBanuss MRFM-ananu3za. Jlyis npose-
neunst MRFM-ananusa Obin B3ATHI TE XKe
mannele, yro U gi1gd RFM-anamuza. Opguako
MPOLIECC paclpepeNieHus] KIUEHTOB IO Kila-
CTepaM MPOXOJWI TO-IPYrOMYy TPHHIIHITY.
Jis pazgeneHus KJIMEHTOB Ha TMATh TPy
OBUI HCIIOJIb30BAaH METOJI aHaM3a KyMyJs-
TUBHBIX KPUBBIX C MPUMEHEHUEM DPaJIuKallb-
moit momemu (Lyssenko, M., Shchekoldin,
2018), obmiast popMa KOTOPOH UMEET BHI:

C(X) = (ax + (1-0) X*) %, )

r7ie X — JOJs KIUMEHTOB, BKJIIOUYEHHBIX B pac-
cMoTpenue, udmensiercs ot 0 o 1;

C(X) — HakoIuleHHass CyMMa 3HAYCHHI
BBIOPAHHOTO TIOKAa3aTelsl Ui 3aJJaHHOHM J10JIn
KIIUEHTOB X;

HEU3BECTHbIE KOHCTAaHTHI Ol U [3 — mapa-
METpPBbI MOJIEINH, ONPEAETSIONIUe CTPYKTYPY U
(hopMy KyMyJIITUBHON KPUBOH, KOTOPBIE Tpe-
OyeTcs OIEHUTb.

OueHuBaHUE MapaMETPOB KyMYJISITHUB-
HOM KPUBOHM MPOBOAWIOCH C MOMOIIBIO METO-
Jla HauMeHbIIuX KBajpatoB. Kpurepuem on-
TUMHU3ALMKA  CIyKWJIa OCTaTOYHas cyMMma
kBaapatoB (ESS), xoropas momnexana Mu-
Humuzauu. ESS Beuncisercs Mexay Koop-
JUHATAaMU TOYEK OIIEHUBAEMOW KyMYJISITHB-
HOM KpuBOW B BHUAE (2) MU KOOpAHWHATaAMHU
ONOpHBIX TOYeK. IIpu 3TOM oOmopHBIE TOUKH
OTIpe/IeIIAIOTCA Yepe3 HOPMHUPOBAHHbIE 3Ha-
YEeHUs1 HAKOIUIEHHbIX cyMmM. [lapamerpsil,
o0OecrieynBaroIiie HaWMEHbLIee 3HAaYCHHE
ESS, npusnatorcs onTUMaabHBIMU.

[Tocne ompeneneHust GOpPMBI KymyJisi-
TUBHOM KpHUBOMW (2) IIsl IOCTPOEHUS KJIACCH-
¢uKanuy Ha NATh TPYII, COTJIACHO METOJIUKE
RFM-ananu3za, 3Ty KpuBYIO HYXKHO pa3OHTb
Ha IISITh TPYII TaKKUM 00pa3oM, 4TOOBI B KaX-
JOW Tpynne 3HaYeHUs] COOTBETCTBYIOLIETO
MOKazaTesisl pa3iuyajiuch Kak MOYKHO MeEHb-
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mte. /i aToro B paboTe UCMONB30BaH MHTE-
IPAJIBHBIA METOJI, COINIACHO KOTOPOMY ONTH-
MaJlbHOE pa30MeHue KyMYJISATUBHOW KpPUBOU
OCYILECTBISIETCA B COOTBETCTBHM C MaKCHMM-
3anuell Iomaneil reomerpuueckux (uryp,
0o0pa30BaHHBIX O] KyMYJSTUBHON KpHUBOM
TOYKaMH pa30HeHusl.

[Tnomanu sTux Quryp B 001IEeM BuUiE
BBIYHCIISIOTCS KaK IJIOLAAN TPAeLM:

Sn=" (Xn —Xn-1) (Yn + yn-1), (3)

rne (Xn, Yn),n =0, 1, ..., 5 — KOOpAMHATHI
TOYEK Ha KyMYJIATUBHOW KPUBOH, SBJISIFOLIUE-
Csl TPaHUIIAMU TISITU KJIACCOB, TpU4eM (Xo, Yo)
=(0,0), (x5,y5) = (1, 1).

[Tockonbky  HET  MpeaBapUTEIbHBIX
MPENOI0KEHUH O CTPYKTYpE BBLIEICHHBIX
rpynn KJIUEHTOB, JIOTUYHBIM MPEACTABISAETCS
BbIOMPATh HayalbHBbIC 3HAYCHHS TPAHMIl Ta-
KM 00pa3zoM, 4ToObI 00eCIeunTh paBHOMEP-
Hoe paszOmenue, T. e. X1 = 1/5, x2 = 2/5, X3 =
3/5, xa = 4/5. Jlanee wiomamy Guryp cyMMu-
PYIOTCS, a pe3yNabTaT — IUIONIA/Ib, 3aBUCSIIAs

OT BHYTPCHHUX TOYEK pa30MEHUS — MAKCHMHU-
supyertcsi. J{ist 3TOro pemaercs clieayromast
ONITUMH3AIIMOHHAS 3a]]ava:

S=S1+S2+S3+S4+S5s—> max, (4)

rzae S — cyMMapHas Iiomaab Guryp;
Sn — mIomaak Mo N-M MPOMEKYTKOM.

[Tocne pemenus 3amauu (4) OTACIBHO
JUTSL Kaxkaoro u3 nokasareiieil R, F u M Obuin
MOJTyYCHBI 3HAYEHUS KOTUPOBOK 1-2-3-4-5
KOTOpBI€ ¥ UCTIOJB30BAHBI Jajiee JJis MOCTPO-
eHUS KJIacCH(PHKAIMM KJIMCHTOB COTJIACHO
kiaccuyeckoi npouenype RFM-ananuza.

B pesynbrare npumenenus MRFM-
aHaliM3a M METOJa KyMYJIATUBHBIX KPUBBIX
ObUTa MOCTpoeHa MOIUUIIUPOBAaHHAS KIlac-
cu(UKaMs KIUCHTOB, KOTOpas IMO3BOJIHIIA
MPOCJECIUTh MUTPALIMIO KIMEHTOB U3 KJIacTe-
pa B kiactep. Pe3ynbTarthl mpeicTaBiICHBI B
Tabn. 2. CepblM [BETOM BBIACICHO YHCIIO
KOMITaHUH, KOTOPBIE COXPaHWIA CBOE IPH-
CYTCTBHE B TOM K€ KJIacTepe.

Tabauua 2
Ilepexo0wt Knuenmog u3z 00H020 Kaiacmepa 6 0py2o0iu Ha ocnose RFM-ananusza
Table 2
Customer transitions from one cluster to another based on RFM analysis
Tabnuma mepexooB 2024 Tor
Kiacrep 1 Krnacrep 2 Kiacrep 3 Kunacrep 4 Kunacrep 5
Knacrep 1 2 3 1 0
5 Krnacrep 2 2 3 1 1
«Q Kracrep 3 0 2 2 2
Q Knacrep 4 0 1 0 0
Kiacrep 5 0 0 1 0

AHamu3 IaHHBIX TaOJI. 2 MO3BOJISAET
CENaTh CIETYIONINE BBIBOIBI:

1. ecate knueHToB B 2024 roay ocTa-
JIUCH B TOM K€ KJIaCTEpe, UTO U TOJ] Ha3a/l,
90% u3 HUX OTHOCATCS K KinactepaMm «JIyu-
IIMe KIUEHThD, «CTaOWIIbLHBIE KITUEHTEDY U
«HoBuukuy». Y IMBUTENBHO, YTO OAUH KIUEHT
u3 knactepa «PazoBbie kimeHTh» B 2024 ro-
Jly CHOBA IOMAaJ B 3TOT KIJIACTep HECMOTPS HA
TO, YTO OOBIYHO ITH KJIMEHTHI HE BO3BpAIlla-
FOTCS;

2. HanbonpIiee KOJIMYECTBO MEPEXOI0B
HaOmoaercs y kinactepa «CtaObunbHbIC KITH-
entel» (11 ximeHtoB). Hammenswiee gucio
nepexoqioB B kinactepe «IloTepsitHHBIE KIMEH-
TbI». Bcero oM KJIMEHT mepelielsl B KJIacTep
«CTaOUIIBbHBIC KIIMCHTHIY,

3. Beero 3a 2024 ron nosBisiIoch 7 HO-
BBIX KIIMCHTOB, OTTOK COCTaBHJI 17 KOMIaHHIA.

brnaromaps cerMeHTanMM KIMEHTOB C
TTOMOIITHIO MOIU(DHUIIMPOBAHHOTO
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RFM-ananu3a xaxaplil peICcTaBUTENb CBOE-

NPUCTYIIUTH K PACUCTy MOKU3HEHHON IIEHHO-

ro Kiacrepa o0JiaacT YHUKAJIbHBIMH TOBE- CTH KJIMCHTOB, WCIOJb3Yys CIEAYIONLYIO
JICHYECKUMH TaTTepPHAMH. OJTO TO3BOJISET bopmyay:
CLTV =T x AOV x AGM x ALT / (urcno koMIaHuii B Kjactepe), (5)

rae T — cpeaHee 4HMCIO TMOKYMOK B MECHIL;
AQOV — cpenHssi CTOMMOCTD 3aKa3a B MECSIII,
AGM — cpeanuii ko3¢pdunueHt npu-
OBUILHOCTH (HALIEHKA);
ALT — cpenHuil *KU3HEHHBIA UK Kia-
cTepa.

['maBHBIM mpeumyIecTBOM (5) sIBIsET-
cs1 HaTM4yue OOJIBIIIOTO YMCTIa Pa3HbIX MOKa3a-
TEJeH, KOTOpble HCHOJIB3YIOTCS B pacuere.
Takum 00pa3oM MOXHO OIPENEIUTh HE TOJIb-
KO TekyIue 3HadueHus: nokazarens CLTV, Ho
Y CJeNaTh MPEANOIOKESHHUS O BOZMOXKHBIX I10-
TEHIMAJIaX TeX KJIACTEepOB, KOTOpPHIE OKa3a-
JUCh HaMMCHEE BBIFOJAHBIMH B JIaHHBIN
MOMEHT.

[Tokazarenu T u AOV Obuln B3ATHI U3
pesynasraTtoB MRFM-ananmza. 3nauenus mo-
kazarenss AGM nist kakaoro kiacrepa moiy-
YEHBI HA OCHOBE aHAJIM3a KOMMEPYECKON WH-
dbopManuu: s KinactepoB «Jlydiiue KineH-
Tb» U «CTaOWIbHBIE KIMEHTBD» HAIICHKA CO-
craBusieT 15%, nns kinacrepoB «HoBuuku» u
«Ilorepsinabie kimueHTH — 20%, a mus «Op-
HOPA30BbIX KIMEHTOB» — 25%.

C nenpo pacuera CpeHEro >KM3HEHHO-
ro IMKJIa KJIMEHTOB KJIacTepa TaKKe HUCIOJb-
30Bayiuch  pesyabratel MRFM-ananusa.
KonnyecTBo KOMIaHuil B KaXJIOM KJlacTepe
cpaBHuBasioch st 2024 wu 2023 T
o ¢opmysie:

ALT = (Ko>ddunuent orroka)™* = CB / (CB — CE), (6)

rae CB — Komn4ecTBO KIIMEHTOB B KJIacTepe B
MIPOIIIOM TO/1a;

CE — KonM4ecTBO KJIMEHTOB B KJIacTEPE B
TEKYIIEeM Toja.

B knacrepe «CtabuibHbIE KIMEHTBD» 3a

2024 ron HAXOAATCS YEThIpE KOMIAHWH, a 3a

2023 romx — 11. Takum oOpazom, cCpemHHIA

JKU3HEHHBIM UK KiueHTa (6) B 3TOM Kia-

cTepe cocrtapisieT 1,6 JeT, 4To 03HAYaeT, uTo
3a cienyromue noaTtopa roja rekyume «Cra-
OWJIbHBIE KIMEHTBD» MCYE3HYT W3 ATOro Kia-
cTepa.

B pesynbrare O6bUIM ONpe/IENeHbl OleH-
ku 3HaueHnit CLTV nns kaxaoro kiacrepa
(Tabm. 3).

Tabauuya 3
Pacuem CLTV ona kasxcooz2o knacmepa
Table 3
Calculating CLTV for each cluster
Knacrepst T AOV, P AGM | ALT CLTV, P Hons
Jlydiiie KiaueHTh 88 4 340 416,07 0,15 2 14 326 085,77 95,88%
CraOuiIbHbIE KIIMEHTHI 38 737 464,72 0,15 2 597 633,75 4.00%
HoBuuku 10 93 022,41 0,20 1 17 335,99 0,12%
[TorepsHHBIC KITUEHTHI 4 32 764,20 0,20 0 = 0,00%
OnHOpa30oBbI€ KIUEHTHI 1 7 401,94 0,25 1 396,53 0,003%

[To pe3ynpTaTam MJaHHBIX, NPEICTAB-
JICHHBIX B Ta0nuie 3, ObUTH CHIeJaHbl CIEeIy-
IOIIIAE€ BBIBOALI O IIOKHU3HEHHOM IIEHHOCTH
KJIMEHTOB KaXKJIOTO KJIacTepa:

1. HauOompImuM 3HAYEHHUEM IIOYKH3-
HEHHOHW  IIEHHOCTHM  OOJlajjaeT  KJacTep
«Jlydiime KIMEHTBI», a TaKkkKe €My COOTBET-
CTBYIOT HauOOJBIINE 3HAYCHUS TOKa3aTeNeH
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T u AOV. Takas cutryanus OpuBOIUT K TOMY,
YTO KOMIIAHUS CTAaHOBUTCS KpailHE 3aBUCH-
MOHM OT 3TUX KJIMEHTOB, MOTEPS AAKE OAHOTO
W3 HUX MOXKET CHUJIBHO OTPa3UThCSl HAa IPHUOBI-
JIM KOMIIaHUU U, KaK CJIEJICTBUE, HA €€ BbIKU-
BaHWH;

2. B mporecce pacyeToB HEe yIanoch
ycraHoBuTh 3Hauenne ALT pmus kmactepa
«IlorepsHHbIE KIMEHTH, T. K. B 2024 romy
HE OCTAJIOCh HU OJHOW KOMIIAHMH, KOTOpPAast
BxoawiIa B 3ToT kinacrep B 2023 roxy. Coot-
BETCTBEHHO HE yJaJlOCh YCTAaHOBUTH U 3HAYE-
nue CLTV nns sToro kiacrepa;

3. HecMoTpss Ha TO, 9TO KOMITAHHH W3
Kiacrepa «Jlydiime KIMeHThD» TPUHOCIT OC-
HOBHYI) 4YacTh MPHUOBUIM, OHH IOJHOCTHIO
YXOJAT OT KOMIIAaHMU 3a JiBa rojga. B nmonro-
CPOYHOM MEPCIIEKTUBE 3TO BBI3BIBAET OIace-
Hue 3a Oyyiiee KOMIaHUM U HEOOXOAUMOCTh
B MOCTOSIHHOM IOMCKE TaKUX KJIUEHTOB. OT-
TOK KJIMEHTOB MOXET OBbITh CJIEJICTBUEM He-
JIOCTAaTOYHO MEPCOHAIM3UPOBAHHON PabOTHI
KOMITAaHUU C HUMU;

4. 3nayuenue CLTV jana kommanuit
kiacrepa «OJTHOPA30BbIE KIIUEHTHI» SBIISIETCS
KpaitHe Hu3kuM. CreoBaTelbHO, IS TaKUX
KJIMEHTOB Hanbosee 3 HEeKTUBHBIM CIIOCOOOM
B3aMMOJICHCTBHSI  OyJIeT  TMpeoCTaBICHHE
CTaHJApTHBIX MAKETOB YCIyI W BapHAHTOB
MPUOOPETEHUS TOBAPOB.

3akmiouenune (Conclusions). TIpose-
JIEHHBIE HCCIICIOBAHUS TOKa3ajdd BaXXHOCTh
OLICHUBAHUA MMOXXU3HEHHOW LIEHHOCTU KJIMEH-
TOB C Y4ETOM HE TOJBKO CIeNU(UKH MOTpe-
ourteneil U oTpaciu WX AESITETHLHOCTH, HO H
W3MEHEHUH, KOTOPHIM OHHU TOJBEPraloTCs C
TeueHueM BpemeHH. Ha ocHoBe pa3paboraH-
HOM METOJAMKM OblIa MPOJEMOHCTPUPOBAHA
3¢ (HeKTUBHOCTh pEIlIeHUs] MMOCTABJICHHON 3a-
naun npu nomomu MRFM-ananuza. beuia
MIOCTPOEHA HE TOJIBKO CErMEHTAlusl KIHMEHTOB
NpeANpUsITHS, HO U HM3y4YeHa JIMHAMHUKA €€
W3MEHEHUs, 4YTO I[I03BOJISIET BBIIBUTH MPO-
OleMHBIE MecTa, KOTOpble HE0OXOIUMO
YIYYIIUTh IS ONTUMM3ALUMU CEPBUCHOM pa-
OOTHI C KJIMEHTAMH, TOBBIIICHUS JIOSTILHOCTH,
YKpEIUIEHUsI UMUJKa TOPrOBOM MapKu U, Kak
CJIEICTBHE, YBETUYCHUE MPUOBUIBHOCTU OTIe-
panmii.
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